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Final tally 
discrepancy
We just sold our house and 
purchased a smaller condo 
as we are downsizing. We 
walked through the math 
with our lawyer and the 
numbers don’t seem to add 
up. We had a budget and 
showed this to our lawyer.  
She responded with two 
trust ledgers and went step 
by step through the figures. 
They seem to add up, but at 
the end of the day, we are 
several thousand dollars 
short of where we thought 
we would be. Do you have 
any insight into this?

There are a couple of really 
basic issues which could 
explain the discrepancy you 
are experiencing.

The first is that vendors 
often do not take into ac-

count the monies that are 
held in trust by their realtor 
which are offset by the real-
tor’s commission.  If there 
is a large deposit being held 
by the broker which exceeds 
the sale commission, then 
you are entitled to a rebate 
of the monies being held in 
trust that are larger than the 
commission payable.  This is 
often not considered by the 
vendor of a property and is 
outside the control of your 
lawyer.

Secondly, there are costs 
that you may not have con-
sidered such as Land Transfer 
Tax (on your purchase), Title 
Insurance and other disburse-
ments which can add up to 
increased costs that you may 
not have budgeted for.

It is highly advisable 
that when you engage your 
lawyer, you walk through the 
costs so you are not taken 
by surprise when there isn’t 
enough money to buy that  
couch for your new 
living room.

Condo roundup: authentic lofts a rare find
Get them while they’re hot
Authentic “hard” loft spaces are 
difficult to find in Toronto, says 
Heikki Walden who runs the 
high-performance sales team 
of loft specialists at the Camber 
Walden Group. He says that loft 
conversions represent a mere 
five per cent of the total num-
ber of listings. 

“So for example right now, 
we have 4,000 condo units for 
sale in Toronto and 200 of those 
are lofts.”

Walden’s team just sold a 

loft on 27 Brock Ave., right on 
the edge of West Queen West. 

The two-bedroom unit fea-
tured exposed brick, sand blast-
ed wood, large south-facing 
windows and a private rooftop 
terrace. It was listed at $499,000 
and sold for $81,000 over ask-
ing price.

The little bungalow that could
While not a condo per se, here’s 
a prime example of Toronto’s 
red hot housing market. A 
small bungalow in Leslieville, 

just north of Queen Street, held 
an open house in January.

“After weeks of negative 
media reports on the state of 
the real estate market, we were 
cautious about how to price the 
home and what sort of reac-
tion to expect so early into the 
new year,” says Cameron Weir 
of Keller Williams Advantage 
Realty. “We had nearly 300 
people come through our open 
house.” 

The owners of the 16,000 
square foot, single-storey house 

Trends. Metro takes a 

look at some hot and 

cool downtown living 

spaces: what they asked 

for, what they got, in 

four neighbourhoods

This 1,660 square foot corner suite at X Condos on 110 Charles St. E., has 
two bedrooms plus den and sold for $899,000. 
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that listed for $539,000, re-
ceived eight offers and sold for 
$100,000 over asking price.

An artful sale
Weir’s team also recently sold a 
luxury suite at the X Condos on 
110 Charles St. E., with an art-
ful twist. 

“After several months on 
the market, the listing agents 
needed to get creative to com-
bat sluggish sales for million 
dollar condos,” he said. They 
decided to partner up with a lo-
cal art gallery to display unique 
and ultra-modern art that tied 
in beautifully with the tone of 
the building.

The 1,660 square foot cor-
ner suite was originally listed 
at $1,049,000 and then reduced 
to $999,000. Dozens of people 
came out and braved the bone-
chilling cold, including many 
curious buyers. The day after 
the art gallery event, the suite 
finally sold for $899,000.

Life at the (Tip) Top
Terry Szwec is a salesperson 
with Royal LePage Real Estate 
Services. 

Lately he’s finding more 
focused interest in high-end, 
luxury condo properties. He’s 
listed the ultimate penthouse: a 
2,000 square foot suite atop the 
Tip Top lofts at 637 Lake Shore 
Blvd., asking $1,249,000. 

They’ve received two offers 
so far, but haven’t closed yet. 
Tip Top is an architectural gem; 
one of the finest examples of 
authentic art deco in the city. 
The conversion and restoration 
was performed on the old Tip 
Top Tailors warehouse on the 
Lake Shore.

With all the construction 
in Toronto, Szwec says it’s rare 
to find a “forever view”. The 
two-storey, two bedroom plus 
den suite boasts open concept 
rooms, 12-foot ceilings, full 
height windows and unob-
structed city and lake views.
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